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Rick Grossmann : Franchise Bible: How to Buy a Franchise or Franchise Your Own Business before purchasing
it in order to gage whether or not it would be worth my time, and all praised Franchise Bible: How to Buy a Franchise
or Franchise Y our Own Business:

1 of 1 people found the following review helpful. Essential Roadmap! By D. Eichlerl am very impressed with the depth
of knowledge provided by Rick Grossman and Michael Katz in this book. Whether you are an experienced veteran or
just starting out in the franchise industry, thisis a must read. Great roadmap and advice for authors who have been on


http://f3db.com/pub/links.php?id=B01N95E8IW

all sides of the business. Will definitely recommend to others! O of O people found the following review helpful.
Excellent direction from areal expertBy Ames FowlerRick Grossmann isthe Mann for Franchise expertise. It's only
appropriate that he wrote the book on it.0 of 0 people found the following review helpful. Three StarsBy CustomerA
bit old school in terms of insight

This proven, popular reference has been completely updated to better guide readers through the current franchise
environment. Real-life examples of both service- and product-oriented franchises and useful checklists prevent
mistakes and save time and money. Contact information for state and federal franchising regulatory agencies and a
listing of useful publications guide new franchisees to the resources they need.

"Franchise Bible is the most comprehensive, step by step, go to guide for all things franchising. The best franchise
book, bar none." Nick-Anthony Zamucen, Founder of Bio-One Inc. "Franchise Bible is the roadmap that leads to
franchising success. Now in its 8th edition, Franchise Bible has been the go-to franchising resource for decades. Rick
Grossmann and Michael Katz have more than a half-century of franchise experience between them. The expertise that
each brings to the industry is a huge win for anyone reading Franchise Bible. To your success!" Carolyn Miller,
Founder of the National Franchise Institute "If you could earn a degree in Franchising, this would be the textbook.
Whether you are considering franchising as your expansion option, or managing a mature franchise system, Franchise
Bible is the most organized, well communicated franchise tool available. If you are serious about franchising, start
here, and keep this book handy as you work through each stage of development; referencing each new section a
second time as you progress. It will change the decisions you make and greatly reduce your upfront investment, while
increasing your probability of successin the shortest amount of time." Chris Burrei, President of Franchise
Development of GMXR Inc. "The resources in Franchise Bible are extremely valuable to us as franchise owners.
When combined with our proven franchise system and leadership we are armed with all of the best tools for success.”
Gregg and Cheryl Chiasson, Instant |mprints South Metro Franchise Owners "Franchise Bible has saved our company
valuable time and thousands of dollars! The strategies in this book are a must for anyone entering the franchise world."
Dr. Kent Lauson, Founder of NEO Orthodontics Franchising "Anyone considering buying a franchise or franchising
their business should start with the Franchise Bible. This easy to use reference guide will highlight the legal, financial,
and structural details to consider before taking that important first step. Already afranchisee or franchisor? Solidify
your strategy with this guide. Rick Grossmann and Michael Katz generously share their expertise in such arelatable
manner that everyone can find value in its content. This guide is amust for your business reference library." Tricia
Petteys, Executive VP Operations of Payroll Vault Franchise "Franchise Bibleisthe single, best source of information,
whether yoursquo;re considering buying a franchise or building a franchise organization. The depth of experience that
Rick Grossmann and Michael Katz provide the reader is concise, organized, and thorough. Look no further than this
comprehensive and easy to read guide.rdquo; Doug Root, CEO of JungleQuest, Inc. Franchising "The culture your
organization needs to become a successful franchise starts at the top, and this book helps guide you down the right
decision path to be creative within best practices Rick and Michael have established. In the Franchise Bible they stress
originality; build and buy into something that is original and creates value. In our swim school business we created
something that was never done before and could be duplicated; we also realized the need for every person to be able to
swim. Franchise Bible helps me focus on our needs as a franchisor and reawakens me to the needs of the franchisee."
Michael Mann, President of SwimLabs "Having consulted on and developed multiple franchise units for over 10 years,
we can honestly say the practical advice in the Franchise Bible provides a clear and comprehensive perspective of the
multiple aspects of franchising that one needs to be a successful franchise owner. Wish we had this when we started!"
Erik and Wendy Skaalerud, Colorado Area Developers and Franchise Owners of Orangetheory Fitness, Capital
Lending Solutions Principal sAbout the AuthorRick Grossmann is co-founder and managing partner of My Franchise
Hub (myfranchisehub.com). Mr. Grossmann has been involved in the franchise industry since 1994. He franchised his
first company and grew to 49 franchised locations in 19 states during the mid to late 90rsquo;s. He served as the CEO
and primary trainer focusing on franchisee relations and creating tools and technol ogies to increase franchisee success.
Rick franchised his second company in 2003. He served as the company's CEO and Marketing Director. He devel oped
the high tech/high touch franchise marketing and sales system selling over 150 franchises in North America capturing
ranking in Entrepreneur Magazinersquo;s Top 500 franchises in less than three years. Grossmann has also served as a
business and marketing consultant to small companies and multimillion dollar enterprises. He also consulted
Franchisees and prospective Franchisees, Franchisors, and companies seeking to become Franchisors. He was a co-
author on the previous edition of Franchise Bible.Michael J. Katz is an attorney specializing in franchise law. Heisa
published author, lecturer, and teacher, as well as the senior partner of Corporon Katz, alaw firm speciaizing in
franchise, business, and real estate law.



